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Fundraising 1 - Moses

For the next three issues I thought I would do a series of reflections on ‘fundraising’ from a biblical perspective.  Though you may not be a fundraiser, a fundraiser may have impacted you at one time or another.  The reason for writing this series is to caution both fundraisers and donors not to simply adopt ‘secular’ fundraising techniques and approaches without some critical review from a biblical perspective.  For instance, I’m alarmed by so much evidence of recognition or ‘praise’ given to donors even in Christian circles which is in sharp contrast to what Jesus clearly taught: 

 “Be careful not to do your ‘acts of righteousness’ before men, to be seen by them.  If you do, you will have no reward from your Father in heaven.  So when you give to the needy, do not announce it with trumpets, as the hypocrites do in the synagogues and on the streets, to be honoured by men.  I tell you the truth, they have received their reward in full.” Matt. 6:1,2

For the first in the series, I thought I’d focus on the first fundraising campaign recorded in the Bible: when God instructed Moses to gather material resources to put build the first tabernacle.

As you may recall, God had called his people Israel out of slavery in Egypt and their exodus was extraordinary by God executing many miraculous acts.  They left Goshen and its fertile deltaic pasturelands, to be led by God through Moses into the desert – a dry and desolate place, where they became directly dependent on God’s hand.  The desert became God’s classroom where God trained the Israelites to become His people – to be fully dependent on Him (the ‘Creator’ and not ‘the created’) for their living and to become an example by whom all peoples in the world would be blessed.  

One of the things God wanted to do was to establish a means of close communication with His people.  God wanted to ‘live’ among His chosen people.   At the same time, God wanted His people to break from the religious practices of the Egyptians and establish and learn His laws and ways that would honour Him and prepare them to reject the detestable practices of the people who now inhabited the ‘Promised Land’.  As a mark of being God’s people, God designed a ‘tabernacle’ so that He could ‘tabernacle’ or live-with His people. 

It is in this setting that we read how Moses receives detailed instructions on how to build and fundraise for the first tabernacle.  In Exodus 25:1-3, we read:

The Lord said to Moses, “Tell the Israelites to bring me an offering.  You are to receive the offering for me from each man whose heart prompts him to give.  These are the offerings you are to receive from them: gold, silver and bronze;…”  and the shopping list goes on.

The key phrase I want to focus on is ‘whose heart prompts him to give’.   Moses was instructed not to command the people to give – but rather to invite giving.  God was not looking for gifts given out duty or guilt or even for show ”I’ll look bad if I don’t”.   God’s focus is not on the externals but the internals.   The heart is internal – it is deep - nothing is more internal than your heart.  Giving is a ‘deep’ thing, a spiritual loving conviction first, and a deep caring response.  Even though our intellect may play a role, it is not the primary one – it is not necessarily logical to give – but it certainly is a ‘love’ response – a gratitude response that thanks God for the ability and the desire to give.

What does this mean for Christian fundraising?  

When God told Moses to accept gifts only from people ‘whose heart prompts [them] to give’, Moses’ role actually changed from a ‘campaign director’ to a pastoral role.  Moses’ concern changed from meeting an administrative and quantitative goal to a spiritual one.  Moses could only accept gifts from people who gave for the right reason – a heart-felt or spiritual one.

In Christian fundraising, I believe the same concern for what prompts people to give needs to be the priority and not the goal – the dollar target!  In our haste to raise the dollars needed we may run roughshod over the ‘heart’ motive or we may offer other motives for giving: taxation benefits, the ‘presidential givers club’ or other status or ‘make-people-feel-good’ incentives.  Instead, a Christian fundraiser spends her time carefully explaining the ministry she represents and is clear about how the ministry is connected with God’s great Kingdom enterprise.  As a Christian fundraiser, she gives an honest and frank report of the successes as well as the challenges as she represents the cause well and openly.  The focus is not on winning a donation but to cultivate understanding and working with the donor to determine his or her heart connection to the cause.

When I, as a fundraiser see it that way, my work is honourable and every visit or call I make is used to stimulate a ‘giving heart’ even if my own ministry does not get the benefit of a gift.  In the whole of God’s Kingdom enterprise, there is no competition, rather we all minister to God’s prompting of a giver’s heart. 

Stewardly Tip: Do a ‘heart-check’.  Take some time out to reflect on where God is prompting you to give of your time, your talents and your treasures for the work of His Kingdom.  We are often so busy doing that we forget to spend time to pray and set  ‘giving’ goals.  When do you take a time-out to listen to the prompting in your heart?
Readers:  Share your ‘Stewardly Tips’ so that we all can make better use of the resources God has entrusted to us.  Submit your suggestions (by mail to Christian Courier or by email to my address below) and provide your contact information so that we can acknowledge your contribution or ask you for more details. 
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