07Apr2- 66 Fundraising 3 - Paul

Fundraising 3 - Paul

This is the third and final installment in series of three articles on fundraising.  Though you may not be a fundraiser, a fundraiser may have had an impact on you at one time or another so please read on.  

In the first of the series, I focused on Moses and how he was instructed by God to only accept gifts for the Tabernacle from those ‘whose heart prompts him to give’.  In the second of the series, I focused on the leadership of David and how he modeled generous giving and challenged all the leaders of his kingdom to also give for the building of the temple.  Leadership in giving, especially when people are skeptical that their giving will do anything, encourages the ‘prompting’ to give.

For the third in this series, I thought we would look at another important aspect of fundraising, that is - the decision of a donor to give.   We’ll consider Paul’s approach in his teaching to the Corinthian church back around A.D. 55.

Not long after the outpouring of the Holy Spirit and the expansion of the early church, there was much persecution of the new believers.  Many in Jerusalem were rendered jobless and rejected by community and family.  There was much need in Jerusalem and the ‘mission’ churches heard about this need and responded with ‘rich generousity’ [2 Cor. 8:2].   The church in Corinth was the first to respond and quick to promise even more!

The churches in Macedonia were poorer than in Corinth but when Paul told them about the generousity of the Corinthians, they also responded.  The pressing need and the example of the Corinthians encouraged the believers in Macedonia.  But now Paul is getting anxious, wondering if the Corinthians will actually follow through as promised.

It is in this context the Paul writes about generous giving in chapters 8 and 9 of 2Corinthians.  Of particular focus is the need to act – to decide – to follow through on a promise or desire to do something.  As the Apostle Paul writes to the Corinthians:

Each man [person] should give what he has decided in his heart to give, not reluctantly or under compulsion, for God loves a cheerful giver. 2Corinthians 9:7

The Apostle Paul is saying: “Follow-through! Do what you’ve already been prompted in your heart to do!  Don’t hesitate or give reluctantly – but because you wanted to and are blessed by God to do so.”  Intentions are not enough.  Making a decision is the next step, but if there is no follow-through it would be like the son in the parable who said he would do what his father asked him but then didn’t do it [Matt. 21:28-29].  In the parable, Jesus lauds the son who said he wouldn’t do what his father asks but then repents of his decision and does what his father asked.  It is the action that is important.

In fundraising it is important to get a commitment.  In many campaigns, donors are asked to fill in ‘pledge cards’.  These are important tools to help us with our follow-through (the discipline to carry it out) on the decisions we make.  In Christian fundraising they should not be portrayed as contracts for we know that only God determines what we will be able to do in the future [Prov. 19:21].   Even without a fundraiser’s prompting, it is a good practice to plan your giving and write-it-down – a practice that should be done at least once a year.  It’s about decision and follow through.

The Apostle Paul fretted about the Corinthians following through on their promise to help.  He also knew that their integrity to act on their decision was at stake.   We need to periodically ask ourselves – how am I doing on my follow-through?   Good giving decisions with faithful follow-through leads to the cheerfulness the Apostle Paul also wrote about [2Cor. 9:7].  

My friend Clarence, who is a Christian fundraiser, passed along this appropriate quote from Eric Butterworth:

A committed giver is an incurably happy person, a secure person, a satisfied person and a prosperous person.

Stewardly Tip: Giving Plans.  Research has shown that people who annually plan their giving are more generous and consistent givers.  It is a discipline to sit down at least once in a year – with your spouse if you have one – to plan and pray about your giving: church, favourite Christian ministries, Christian education and other favourite charities.  Having a plan helps you focus your giving.  Edith and I usually set aside a portion of our ‘giving plan’ for non-Christian charities, but give to them only once in a year.  Even so, I may get many appeals – which I simply place in an folder that I don’t open until early December when we decide who gets some of this portion.  Having a plan helps us to manage our giving and focus on those causes we feel prompted to support.
Readers:  Share your ‘Stewardly Tips’ so that we all can make better use of the resources God has entrusted to us.  Submit your suggestions (by mail to Christian Courier or by email to my address below) and provide your contact information so that we can acknowledge your contribution or ask you for more details. 
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